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DEAL MAKER of the YEAR

DEAL SUBMISSION FORM

The Commercial Realtors® Association of San Diego (CRASD) recognizes San Diego brokers and
brokerage teams who have completed significant transactions in San Diego and other U.S. markets.

San Diego real estate professionals and brokerages houses may nominate deals for consideration. The
transaction closmg date eligibility is November 16" of the previous year through nomination deadline of
November 15" for the current year.

The selection committee will judge all nominations based on their submitted narrative covering:
transaction complexity, size, deal points, broker creativity, total dollar consideration and ability to
overcome obstacles and challenges during the transaction.

This form and the required narrative must be received by November 15" to be considered. 4-5
electronic photos or renderings of the project are also recommended.

Transaction Type (check one):

O sde O Lease

Product Type (check one):

Ooffice Oindustrial  [IRetail CIMulti-Family [Land [Tenant Representation  [JOut of Market

SF Size or Units:

Property Location:

Total Consideration: $

Involved Parties:

Broker(s) Name: Broker(s) Name:
Company: Company:
Phone: Phone:

Email: Email:

Required Narrative:

To assist the judges in determining the Lead Contenders for Deal Maker of the Y ear, please submit a concise
narrative covering: transaction complexity, size, deal points, broker creativity, total dollar consideration and
ability to overcome obstacles and challenges during the transaction. Specifically address the questions bel ow.
If necessary, please include other information that you deem appropriate in considering this deal, including up
to five pictures or renderings of the project nominated.

What obstacles occurred that made closing the deal difficult or out of the ordinary?
How did you work through the difficulties to get the deal done?
Why are you and/or your team the Deal Maker(s) of the Year?
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